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Abstract. Tax avoidance, a major issue in Indonesia to date, is responsible for the lower tax ratio compared to other ASEAN countries and the country's losses. As such, this research aims to provide the empirical evidence of the effect of CEO tenure, financial distress, and sales growth on tax avoidance. The population includes consumer non-cyclicals companies listed on the Indonesia Stock Exchange for the period of 2020 - 2022, from which 102 samples of 34 companies were selected through purposive sampling, and analyzed by panel data utilizing a fixed effect model processed by E-views 12. The results of this research exhibit that financial distress has a positive effect on tax avoidance, and CEO tenure and sales growth have no effect on tax avoidance.
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I. INTRODUCTION
	Taxes are the main source of state revenue that plays an important role in supporting national development. However, the practice of tax avoidance is still a crucial problem in Indonesia. Tax avoidance is an effort by taxpayers, both individuals and corporations, to reduce the tax burden by utilizing loopholes in tax regulations. Although this practice does not legally violate the provisions, it is considered ethically unacceptable because it has a direct impact on low state tax revenue (Jusman & Nosita, 2020).
	The 2024 Revenue Statistics in Asian and Pacific Economies report published by the OECD shows that Indonesia's tax ratio to Gross Domestic Product (GDP) is still at the lowest level compared to OECD member countries and the Asia Pacific region. This low tax ratio is influenced by various factors, such as high levels of tax avoidance, low taxpayer compliance, and the pressure of economic conditions (Budiasih & Rusung, 2019; Cahyono, 2017; Saragih, 2018). This phenomenon is further exacerbated by the impact of the Covid-19 pandemic which has caused many companies to experience a decline in performance and attempt to reduce the tax burden through tax avoidance practices.
	The consumer non-cyclicals sector, which dominates the Indonesian capital market with a portion of 13.7% of total listed companies (Nurahmad, 2023), is one of the sectors that is vulnerable to tax avoidance practices. This is due to the large capital requirements, the vast market share, and the real cases of tax avoidance carried out by companies in this sector, for example the tax dispute involving PT Japfa Comfeed Indonesia Tbk (Sindonews, 2020). These conditions indicate that tax avoidance practices in consumer non-cyclicals companies are an important issue for further research.
	A number of previous studies have examined factors that influence tax avoidance, such as CEO tenure, financial distress, and sales growth. However, the research results still show inconsistencies. For example, research by Ulfa et al. (2021) found that CEO tenure has a positive effect on tax avoidance, while Doho & Santoso (2020) stated that the effect is negative, and Noviawan & Utamie (2020) found no significant effect. The same thing also happened in research on financial distress and sales growth which produced different findings (Sadjiarto et al., 2020; Ariff et al., 2023; Afrianti et al., 2022; Akbar et al., 2020; Hermi & Petrawati, 2023).
	The differences in the results of these studies indicate that there are still research gaps that need to be studied further. This study comes to fill this gap by examining the effect of CEO tenure, financial distress, and sales growth on tax avoidance in non-cyclical consumer sector companies listed on the Indonesia Stock Exchange for the period 2020-2022. This period was chosen because it reflects the fluctuating conditions due to the Covid-19 pandemic to the post-pandemic transition period, which affects the company's strategy in managing the tax burden.
	By adopting positive accounting theory, this study seeks to provide a new understanding of management behavior in determining tax policy. The results of the study are expected to make a theoretical contribution to the development of tax accounting literature as well as a practical contribution to tax authorities and companies in an effort to improve tax compliance in Indonesia.

II. LITERATURE REVIEW 
A. Positive Accounting Theory
	Positive Accounting Theory introduced by Watts and Zimmerman (1986) explains and predicts the consequences of accounting policy choices made by managers. This theory assumes that individuals tend to act opportunistically to increase their wealth, so that companies that are seen as a nexus of contracts try to minimize contracting costs through the selection of certain accounting methods. In PAT there are three main hypotheses, namely bonus plan hypothesis, debt covenant hypothesis, and political cost hypothesis. The bonus hypothesis states that managers choose accounting methods that can increase profits to obtain bonuses, while the debt covenant hypothesis explains that companies tend to report higher profits so as not to violate debt agreements. Meanwhile, the political cost hypothesis argues that large companies with high profits will try to lower profits to reduce the attention of regulators and reduce political costs, including the tax burden. Taxes are seen as a form of political cost, so large companies with high profits tend to practice tax avoidance to reduce this burden (Zimmerman, 1983; Rego, 2003). Furthermore, PAT also highlights agency problems that arise due to conflicts of interest between managers, owners, creditors, and the government. This difference in interests creates information asymmetry that can lead to moral hazard, where managers have the potential to make decisions that benefit themselves but harm other parties (Belkaoui, 2000; Deegan, 2014).

B. Agency Theory
	Agency theory proposed by Jensen and Meckling (1976) explains the relationship between principals and agents arising from the separation of ownership and management of the company. Agents as company managers have a responsibility to make the principal prosperous, but in practice they also tend to pursue personal interests, causing conflicts of interest. This difference in interest is further strengthened by the existence of information asymmetry, where agents control more internal company information than principals and other stakeholders (Ross, 1973). This condition has the potential to cause moral hazard, which is when the agent acts outside the contract or norms that harm the principal. In the context of tax avoidance, the conflict occurs because management as an agent tries to minimize the tax burden to increase profits, while the principal wants a sustainable increase in company value (Fama & Jensen, 1983). Information inequality makes it difficult for principals to monitor agent activities, so that additional costs are needed to control the conflict of interest (Crutchley & Hansen, 1989). Thus, agency theory becomes relevant to explain opportunistic practices such as tax avoidance by companies.

C. Tax Planning
	Tax planning is a strategy used by taxpayers to manage financial activities so that the tax burden paid can be minimized (Lietz, 2013). This concept includes various forms such as tax avoidance, tax aggressiveness, and tax evasion. According to Hoffman (1961), tax planning does not mean reducing tax obligations to a minimum level, but must be done appropriately to suit the needs of taxpayers and not harm the potential for state revenue. The practice can be legal, i.e. tax avoidance, or illegal, i.e. tax evasion that risks causing sanctions and a greater tax burden. Thus, tax planning becomes an important framework in understanding the company's strategy in fulfilling tax obligations while maintaining financial efficiency.
	In this context, internal CSR initiatives are directed towards CSR programs such as continuing education programs, safe working environment, employee career opportunities, training, health and safety, and work-life balance, and include the company's fairness towards human rights and provision of equal opportunities.  Internal CSR activities have a type of instrumental activity that refers to socially responsible activities that have a direct impact on employees (Kim et al., 2020). These activities may vary in practice from company to company. However, there are many frameworks in global agreements that can be used by organizations or companies as guidelines for internal CSR practices towards employees, such as ISO 26000, Human Rights Norms for Business, EOCD Guidelines for Multinational Enterprises, and the Global Reporting Initiative (GRI), an international organization that develops framework guidelines to support sustainability reporting. These standards can be applied by all types of organizations and the standards address employment practices. The literature does not offer guidelines or which uniformed standards to take as it may take away the distinctive features of the organization's own culture (Miethlich et al., 2023).

D. Tax Avoidance
	According to Pohan (2017), tax avoidance is a legal effort by taxpayers to minimize tax liabilities without violating the rules, usually by taking advantage of loopholes or weaknesses in tax laws. This practice can harm the government due to reduced state revenue, even though the company benefits in the form of tax savings. One common way of tax avoidance is through debt financing which lowers the cash effective tax rate (CETR) thereby reducing the tax burden (Puspitasari et al., 2017). The level of tax avoidance can be measured using CETR, where the lower the value indicates the higher the level of tax avoidance (Hanlon et al., 2010). Various previous studies have also used CETR as a measurement proxy (Sadjiarto et al., 2020; Fauzan et al., 2019; Afrianti et al., 2022). Despite reducing tax liabilities, the decision to conduct tax avoidance is usually taken by top management with the aim of saving costs, increasing profits, and maintaining the company's reputation.

E. CEO Tenure
[bookmark: _Hlk201217392]	CEOs at the beginning of their tenure often try to build public perceptions of their abilities due to doubts about the performance that can be demonstrated. In making strategic decisions, CEOs are influenced by their characteristics, both psychological and observable. One important characteristic is tenure or CEO tenure. According to Astutik and Venusita (2020), the longer the CEO's tenure, the higher his confidence in making risky decisions in the financial sector. The measurement of CEO tenure is usually seen from the number of years a CEO has served since the beginning of his leadership period as stated in the company's annual report (Ulfa et al., 2021).

F. Financial Distress
	Financial distress is a condition when a company has difficulty meeting its financial obligations and is often considered the initial stage before bankruptcy or liquidation (Platt & Platt, 2002). Brigham & Daves (2014) classify financial distress into five categories, namely economic failure, business failure, technical insolvency, insolvency in bankruptcy, and legal bankruptcy. To predict this condition, one of the widely used methods is the Altman Z-Score, which is proven to have a high level of accuracy in predicting potential bankruptcy (Sari, 2018; Seto & Trisnaningsih, 2021).

G. Sales Growth
	Sales growth is a ratio used to assess the company's sales performance as well as an indicator of the development of sales levels over time. Sales growth has a strategic role because the increase in sales from period to period must be supported by additional assets (Weston & Brigham, 1991).
	The sales growth indicator can reflect the good or bad condition of the company, as well as help predict the potential profit to be obtained. The measurement is done by calculating the percentage increase or decrease in sales from year to year, namely the difference in sales from the current period to the previous period compared to total sales in the previous period (Kasmir, 2016). Increased sales growth will have an impact on increasing profits, so that it also has implications for the increasing tax burden that must be borne by the company. This condition encourages companies to potentially practice tax avoidance.

H. Research Framework
The theoretical framework in this study examines the effect of independent variables (X), namely CEO tenure (X1) , financial distress (X2) , and sales growth (X3) on the dependent variable (Y), namely tax avoidance. An illustration of the theoretical framework in this study is shown in Figure 1 below:
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Figure 1 Research Framework

I. Hypothesis Development
The Effect of CEO Tenure on Tax Avoidance
	Based on positive accounting theory, which assumes that each individual will always act opportunistically for personal interests, the CEO as the highest board of directors in decision making will tend to take opportunistic actions by choosing accounting policies that can benefit the company, namely through tax avoidance practices to reduce the tax burden which is a component of political costs. Tax avoidance has the potential to save a significant amount of tax (Chen et al., 2010), this is beneficial for companies that bear a high enough tax burden in order to allocate company cash for other company interests. This action can be taken by the CEO to improve his reputation within the company so that the CEO can maintain his position for a long time. Chyz & Gaeryner (2018) support this statement, namely that there is a relationship between CEO tenure and tax avoidance and proves that CEOs who do not practice tax avoidance adequately will be more likely to be dismissed from their positions.
	In the research of O'Shannassy & Leenders (2016) states that the company's performance and performance will be better when led by a CEO with a long tenure. CEOs with longer tenure will massively practice tax avoidance to improve company performance so that they can maintain their position and reputation as CEO. This is in line with the results of research by Ulfa et al. (2021) which shows that CEO tenure has a positive influence on tax avoidance. However, Doho & Santoso's research (2020) proves that CEO tenure has a negative effect on tax avoidance and research from Noviawan & Utamie (2020) which shows that CEO tenure has no effect on tax avoidance. Based on these three studies, it can be concluded that there are still inconsistencies in the results of the effect of CEO tenure on tax avoidance. Therefore, the researcher formulates the first hypothesis as follows:
H1: Internal CSR is positively and significantly related to employee job satisfaction.

Effect of Financial Distress on Tax Avoidance
	Financial distress occurs due to deteriorating company performance. Companies experiencing financial distress will try to utilize strategies to increase operating income and reduce the amount of production and even do tax avoidance. In addition, companies try to look in good condition even though they are experiencing financial distress. According to positive accounting theory, when the company is in poor financial condition, managers with opportunistic nature will carry out various strategies for the survival of the company. In the context of tax avoidance, managers will carry out a more massive tax avoidance strategy by utilizing the freedom to choose accounting method policies that can reduce fiscal income so as to reduce the tax burden (political cost) as an effort to overcome the financial difficulties faced.
	According to research conducted by Sadjiarto et al. (2020) regarding the effect of financial distress on tax avoidance. The results stated that financial distress has a positive influence on tax avoidance. These results are supported by research conducted by Dang & Tran (2021) which shows that financial distress has a positive effect on tax avoidance. However, the results of this study are not in line with research by Ariff et al. (2020) which proves that financial distress has a negative effect on tax avoidance. Therefore, the results obtained from the three studies are different so that the researchers formulated the following hypothesis:
H2: Financial Distress has a positive effect on Tax Avoidance

The Effect of Sales Growth on Tax Avoidance
	Sales growth shows the development of the level of sales growth from year to year. Increased growth has the potential to expand the company's operating capacity. The greater the sales volume indicates the company's sales growth is increasing. The increase in sales is assumed to result in an increase in company profits. The increase in profits will affect the tax burden that must be paid to a greater amount so that the company has the potential to take tax avoidance actions. Based on positive accounting theory, companies with high levels of profit attract the attention of the government and regulators so that they will be monitored more closely because they are considered tax subjects that can benefit the state. Sales growth can be explained by the concept of political cost hypothesis in positive accounting theory which states that companies with increasing sales growth will potentially earn a greater amount of profit. Companies with a large amount of profit will incur political costs in the form of a larger tax burden as well, this causes managers to act opportunistically by choosing accounting policies that can minimize profits so that the tax burden borne by the company becomes low, giving rise to tax avoidance practices. Thus, an increase in sales growth will encourage companies to carry out more massive tax avoidance activities.
	According to research from Fauzan et al. (2019) on manufacturing companies listed on the Indonesia Stock Exchange shows the results that the greater the increase in sales growth, the greater the practice of tax avoidance. In the research of Afrianti et al. (2022) also supports the results of previous research, namely the results found that sales growth has a positive effect on tax avoidance. However, research conducted by Hermi & Petrawati (2023) found that sales growth does not affect tax avoidance practices in the company. Therefore, researchers will develop the third hypothesis in this study, namely:
H3: Sales Growth has a positive effect on Tax Avoidance

III. RESEARCH METHODOLOGY
A. Type of Research
This research uses a quantitative approach, in which the data collected is numerical and analyzed using statistical calculations. This approach is objective, measurable, and systematic, with the aim of testing previously formulated hypotheses. In this study, the quantitative approach is used to examine the relationship between tax avoidance as the dependent variable with financial distress, CEO tenure, and sales growth as independent variables.
B. Population
	The population in this study are all non-cyclical consumer sector companies listed on the Indonesia Stock Exchange (IDX) in 2020-2022, totaling 113 companies. The selection of this sector is based on the case of tax avoidance practices that have been carried out by PT Japfa Comfeed Indonesia Tbk, and because the consumer non-cyclical sector dominates the capital market with a proportion of 13.7% of the total companies listed on the IDX. Given its significant role, tax avoidance practices in this sector have the potential to cause large losses to state revenue from taxes.
C. Sample
[bookmark: _Hlk160379845]	The data used in this study are primary data, which are obtained by the research sample determined by purposive sampling method, namely selection based on certain criteria relevant to the research objectives. These criteria include: non-cyclical consumer sector companies listed on the IDX for the 2020-2022 period, reporting audited financial and annual reports in a row, not experiencing losses, obtaining a 19% tax rate according to Law No. 7 of 2021, and using the reporting currency Rupiah. Based on these criteria, 34 companies were obtained as samples with a total of 102 observations over the three-year research period.
D. Types and Sources of Datal
	This study uses secondary data, in the form of annual financial reports (annual reports) of non-cyclical consumer sector companies listed on the IDX for the 2020-2022 period. Data is obtained through the official IDX website (www.idx.co.id) and the official website of each company.
E. Data Collection Technique
	The data collection technique in this study uses the documentation method, namely by collecting financial reports of non-cyclical consumer sector companies listed on the IDX for the 2020-2022 period. Data is searched, compiled, and reviewed according to the research sample criteria.
F. Operational Definition of Variables
	Variables can have different or varying values, these values can be different at different times for the same object or person or at the same time for different objects or people (Bougie & Sekaran, 2019: 86). This study uses two types of variables, namely dependent and independent variables. The dependent variable studied is tax avoidance, and the independent variables in the study consist of CEO tenure, financial distress, and sales growth. The following is an operational definition of the variables presented in Table 1.

Table 1. Operational Definition of Variables
	Variable
	Measurement

	Tax Avoidance
	

	CEO Tenure
	The number of years of the CEO or the length of tenure of the main director since occupying the position disclosed in the annual report

	Financial Distress
	

	Sales Growth
	



Dependent Variable
	The dependent variable or dependent variable in this study is tax avoidance. Tax avoidance is defined as a legal effort made by taxpayers to reduce the tax burden without violating tax provisions (Hanlon et al., 2010). The measurement of tax avoidance in this study uses the Cash Effective Tax Rate (CETR) proxy, which is the ratio between cash paid for tax expenses and profit before tax. The use of CETR has been widely used in previous studies, such as those conducted by Sadjiarto et al. (2020), Fauzan et al. (2019), Afrianti et al. (2022), Ulfa et al. (2021), and Noviawan & Utamie (2020).

Independent Variables
	Independent variables or independent variables can affect the dependent variable either positively or negatively. When there is an independent variable, the dependent variable also exists, and every one increase in the unit of the independent variable will increase or decrease the dependent variable. In other words, variations in the dependent variable are explained by variations in the independent variable (Bougie & Sekaran, 2019: 86). In this study, the variables used are CEO tenure, financial distress, and sales growth.
G. Data Analysis Method
	Data analysis is part of the data testing process and the results will be used to draw research conclusions. This process involves collecting, processing, and interpreting data to obtain relevant and useful information. To obtain relevant data results or evidence in research, it is necessary to use statistical techniques to analyze the data. In this study, the data analysis method was carried out using the Econometric Views (Eviews) version 12 application to process data sourced from annual reports on the Indonesia Stock Exchange or the official website of each company.

IV. RESULT AND DISCUSSION
A. Descriptive Statistical Test
	Based on the descriptive statistical test results in Table 2, the number of observations used in this study was 102 sample data. The tax avoidance variable has a minimum value of 0.003640 and a maximum of 14.61938, with an average of 0.635870 and a standard deviation of 2.448324. The lowest value is owned by PT Mayora Indah Tbk. (2020), while the highest value is at PT Delta Djakarta Tbk. (2022). The CEO tenure variable shows a minimum value of 1.000000 and a maximum of 20.00000, with an average of 10.02941 and a standard deviation of 5.999102. The lowest value is found at PT Nippon Indosari Corpindo Tbk. (2020) and the highest at PT Salim Ivomas Pratama Tbk. (2022). The financial distress variable has a minimum value of 0.297375 and a maximum of 12.17040, with an average of 3.060629 and a standard deviation of 2.207354. The lowest value is shown by PT Millennium Pharmacon International (2020), while the highest value is found at PT Campina Ice Cream Industry Tbk. (2022). Meanwhile, the sales growth variable has a minimum value of -0.998718 and a maximum of 4.913281, with an average of 0.065623 and a standard deviation of 0.609263. The lowest value is in PT Delta Djakarta Tbk. (2022), while the highest value is in PT Sariguna Primatirta Tbk. (2020).

Table 2. Validity and Reliability Test Results
	Statistics
	Tax Avoidance
	CEO Tenure
	Financial Distress
	Sales Growth

	Mean
	0,635870
	10,02941
	3,060629
	0,065623

	Median
	0,229588
	8,000000
	2,499968
	0,077599

	Maximum
	14,61938
	20,00000
	12,17040
	4,913281

	Minimum
	0,003640
	1,000000
	0,297375
	-0,998718

	Standard Deviation
	2,448324
	5,999102
	2,207354
	0,609263

	Skewness
	5,555356
	0,251913
	2,628835
	4,735293

	Kurtosis
	31,92158
	1,427914
	11,24555
	40,99877

	Jarque-Bera
	4079,599
	11,58250
	406,4370
	6517,795

	Probability
	0,000000
	0,003054
	0,000000
	0,000000

	Sum
	64,85877
	1023,000
	312,1841
	6,693586

	Sum Sq. Dev.
	605,4233
	3634,912
	492,1134
	37,49129

	Observation
	102
	102
	102
	102


Source: Eviews 12 Output, Secondary Data Processed by Researchers (2024)

B. Panel Data Regression Model
[bookmark: _Hlk209965908]	Panel data is a combination of time series data and cross section data (Basuki & Prawoto, 2016: 275). The cross section data in this study are non-cyclical consumer sector companies listed on the Indonesia Stock Exchange with a selected sample of 34 companies. Then, the time series data in the study is a time period with a span of three years from 2020-2022.
The panel data estimation method can use three model approach techniques, namely the Common Effect Model (CEM), Fixed Effect Model (FEM), and Random Effect Model (REM). After the three approaches are carried out, three testing models will be carried out to select the most efficient panel data regression model from three equation models, namely the Common Effect Model (CEM), Fixed Effect Model (FEM), and Random Effect Model (REM) through the chow test, hausman test, and lagrange multiplier test.

Common Effect Model (CEM)
	In the common effect model, it is assumed that there are no differences in intercept and slope values in the regression results either on the basis of differences between individuals or between times. This method uses the Ordinary Least Square (OLS) approach. The panel data regression results with the Common Effect Model are presented in Table 3 and Table 4 below:



Table 3. Common Effect Model Test Results
	Variable
	Coefficient
	Std. Error
	t-statistic
	Probability

	C
	0,474502
	0,560775
	0,846154
	0,3995

	CEO Tenure
	-0,023805
	0,038754
	-0,614260
	0,5405

	Financial Distress
	0,156614
	0,105308
	1,487201
	0,1402

	Sales Growth
	-1,207198
	0,381675
	-3,162897
	0,0021


Source: Eviews 12 Output, Researcher Data Processing Results (2024)

Table 4. Common Effect Model Test Statistics
	R-squared
	0,117962
	Durbin-Watson stat
	1,570409

	Adjusted R-squared
	0,090961
	Mean dependent var
	0,635870

	S.E. of regression
	2,334319
	S.D. of dependent var
	2,448324

	Sum squared resid
	534,0065
	Akaike info criterion
	4,571744

	Log likelihood
	-229,1589
	Schwarz criterion
	4,674684

	F-statistic
	4,368765
	Hannan-Quinn criterion
	4,613428

	Prob(F-statistic)
	0,006238
	
	


Source: Eviews 12 Output, Researcher Data Processing Results (2024)

	Based on the regression results using the Common Effect Model (CEM), the constant value is 0.474502 with a probability of 0.006238. The regression equation at the Adjusted R2 value of 0.090961 explains that the variation in the value of tax avoidance is influenced by CEO tenure, financial distress, and sales growth by 9.0961% and the remaining 90.9039% is influenced by other factors not examined in this study.

Common Effect Model (CEM)
The panel data regression estimation method in the Fixed Effect Model uses the technique of adding dummy variables or Least Square Dummy Variables (LSDV). Based on the regression results using the Fixed Effect Model (FEM), the constant value is -6.421168 with a probability of 0.085485. The regression equation at the Adjusted R2 value of 0.145234 explains that the variation in the value of tax avoidance is influenced by CEO tenure, financial distress, and sales growth by 14.5234% and the remaining 85.4766% is influenced by other factors not examined in this study. The results of panel data regression with the Fixed Effect Model are presented in Tables 5 and 6 below:





Table 5. Fixed Effect Model Test Results
	Variable
	Coefficient
	Std. Error
	t-statistic
	Probability

	C
	-6,421168 
	2,858704 
	-2,246181 
	0,0281 

	CEO Tenure
	0,469798 
	0,278706 
	1,685641 
	0,0967 

	Financial Distress
	0,781120 
	0,304497 
	2,565284 
	0,0126 

	Sales Growth
	-0,693061 
	0,465398 
	-1,489180 
	0,1413 


Source: Eviews 12 Output, Researcher Data Processing Results (2024)

Table 6. Fixed Effect Model Test Statistics
	R-squared
	0,449903 
	Durbin-Watson stat
	0,635870 

	Adjusted R-squared
	0,145234 
	Mean dependent var
	2,448324 

	S.E. of regression
	2,263562 
	S.D. of dependent var
	4,746662 

	Sum squared resid
	333,0415 
	Akaike info criterion
	5,698858 

	Log likelihood
	-205,0797 
	Schwarz criterion
	5,132238 

	F-statistic
	1,476694 
	Hannan-Quinn criterion
	2,200631 

	Prob(F-statistic)
	0,085485
	
	


Source: Eviews 12 Output, Researcher Data Processing Results (2024)

Common Effect Model (CEM)
	In the Random Effect Model, differences in intercepts are accommodated by the error terms of each company. In this model it is assumed that there will always be error terms that may be correlated across cross section and time series. The panel data regression estimation method in the Random Effect Model uses the Generalized Least Square (GLS) method.
	Based on the regression results using the Random Effect Model (REM), the constant value is 0.474502 with a probability of 0.006238. The regression equation at the Adjusted R2 value of 0.090961 explains that the variation in the value of tax avoidance is influenced by CEO tenure, financial distress, and sales growth by 9.0961% and the remaining 90.9039% is influenced by other factors not examined in this study. The following is the output of the panel data regression with the Random Effect Model presented in Table 7 and Table 8:

Table 7. Random Effect Model Test Results
	Variable
	Coefficient
	Std. Error
	t-statistic
	Probability value

	C 
	0,474502 
	0,543777 
	0,872604 
	0,3850 

	CEO Tenure 
	-0,023805 
	0,037579 
	-0,633461 
	0,5279 

	Financial Distress 
	0,156614 
	0,102116 
	1,533690 
	0,1283 

	Sales Growth 
	-1,207198 
	0,370106 
	-3,261766 
	0,0015 

	Effects Specification 

	S.D. 
	Rho 

	Cross-section random 
	0,000000 
	0,0000 

	Idiosyncratic random 
	2,263562 
	1,0000 


Source: Eviews 12 Output, Researcher Data Processing Results (2024)


Table 8. Random Effect Test Statistics Model
	Weighted Statistics

	R-squared 
	0,117962 
	Mean dependent var 
	0,635870 

	Adjusted R-squared 
	0,090961 
	S.D. dependent var 
	2,448324 

	S.E. of regression 
	2,334319 
	Sum squared resid 
	534,0065 

	F-statistic 
	4,368765 
	Durbin-Watson stat 
	1,570409 

	Prob(F-statistic) 
	0,006238 

	Unweighted statistics 

	R-squared 
	0,117962 
	Mean dependent var 
	0,635870 

	Sum squared resid 
	534,0065 
	Durbin-Watson stat 
	1,570409 


Source: Eviews 12 Output, Researcher's Data Processing Results (2024)

C. Selection of Panel Data Regression Model Estimation
	Based on the three regression models above, each regression model needs to be tested with the aim of finding the most appropriate panel data regression model to estimate the desired regression equation using the chow test, hausman test and lagrange multiplier test (Basuki & Prawoto, 2016: 277).

Chow Test
	The chow test is a test used to choose the best approach between the Common Effect Model (CEM) approach and the Fixed Effect Model (FEM) in estimating panel data. If the probability cross sectional Chi-square> 0.05, then the model used is the common effect model, if the probability cross sectional Chi-square < 0.05, then the model used is the fixed effect model. The calculation results of the Chow Test are presented in Table 9 below:

Table 9. Chow Test Results
	Effect Test
	Statistic
	d.f.
	Prob.

	Cross-section Chi-square 
	48,158375 
	33 
	0,0429 


Source: Eviews 12 Output, Researcher Data Processing Results (2024)

	Based on this test, it shows that the Probability Cross-section Chi-square value is 0.0429, whose value is <0.05, so the selected model is the Fixed Effect Model (FEM).

Hausman Test
	Testing the Lagrange Multiplier test does not need to be done because the two previous tests, namely the chow test and the Hausman test, obtained the same results, namely the fixed effect model (FEM), while the Lagrange multiplier test tests between the common effect model and the random effect model. The following is a table of panel data regression model selection test results:

Table 10. Hausman Test Results
	Test Summary
	Chi-Sq. Statistic
	Chi-Sq. d.f.
	Prob.

	Cross-section random 
	9,359679 
	3 
	0,0249 


Source: Eviews 12 Output, Researcher Data Processing Results (2024)

	Based on the test in Table 10, it shows that the random cross-section probability value is 0.0249 whose value is <0.05, so the selected model is the Fixed Effect Model (FEM).

Lagrange Multiplier Test
	Testing the Lagrange Multiplier test does not need to be done because the two previous tests, namely the chow test and the hausman test, obtained the same results, namely the fixed effect model (FEM), while the Lagrange multiplier test tests between the common effect model and the random effect model. The following are the results of the panel data regression model selection test presented in Table 11:

Table 11. Panel Data Regression Model Selection Test Results
	Method
	Testing
	Result

	Chow Test 
	Common Effect vs Fixed Effect 
	Fixed Effect Model 

	Hausman Test 
	Random Effect vs Fixed Effect 
	Fixed Effect Model 


Source: Results of Researcher Data Processing (2024)

D. Heteroscedasticity Test
	The heteroscedasticity test aims to test whether there is an inequality of variation from the residuals in the regression model. The criteria used to determine whether heteroscedasticity is not indicated is if the graph shows the residual value is below the limit (500 and -500). The following are the results of the heteroscedasticity test conducted in this study and are presented in Figure 2:
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Figure 2. Heteroscedasticity Test Results
Source: Eviews 12 Output, Researcher Data Processing Results (2024)

	Based on the graph in Figure 2 above, it can be seen that all variables used in this study have a residual Y value below the limit (500 and -500). Thus, it can be concluded that all variables used in this study do not have heteroscedasticity problems.

E. Multicollinearity Test
	Multicollinearity test is used to test whether there is a correlation between the independent variables in the regression model. The requirement for a regression model to be said to not occur multicolonierity is when the correlation value of each independent variable <0.80. The following are the results of the multicollinearity test in Table 12 in this study:

Table 12. Multicollinearity Test Results
	
	CEO Tenure
	Financial Distress
	Sales Growth

	CEO Tenure 
	1,000000 
	-0,023730 
	0,036418 

	Financial Distress 
	-0,023730 
	1,000000 
	-0,031934 

	Sales Growth 
	0,036418 
	-0,031934 
	1,000000 


Source: Eviews 12 Output, Researcher Data Processing Results (2024)

	Based on the test results shown in the table above, it is known that the coefficient value between independent variables, namely CEO tenure (X1), financial distress (X2), and sales growth (X3) is smaller than 0.80. Thus, it can be concluded that the research data is free from multicollinearity problems.

F. F Test (Simultaneous)
	The F test is used to test whether all independent variables in the regression model have a simultaneous influence on the dependent variable. The following are the results of the F hypothesis test that has been carried out and presented in Table 13:

Table 13. F test results
	R-squared 
	0,449903 
	Mean dependent var 
	0,635870 

	Adjusted R-squared 
	0,145234 
	S.D. dependent var 
	2,448324 

	S.E. of regression 
	2,263562 
	Akaike info criterion 
	4,746662 

	Sum squared resid 
	333,0415 
	Schwarz criterion 
	5,698858 

	Log likelihood 
	-205,0797 
	Hannan-Quinn criterion 
	5,132238 

	F-statistic 
	1,476694 
	Durbin-Watson stat 
	2,200631 

	Prob(F-statistic) 
	0,085485 


Source: Eviews 12 Output, Researcher Data Processing Results (2024)

	Based on Table 13 above, it can be seen that the prob. (F-statistic) value obtained is 0.085366 which shows the Significance value (Sig)> 0.05. These results indicate that the CEO tenure, financial distress, and sales growth variables simultaneously have no effect on tax avoidance.

G. Test Coefficient of Determination (R2)
	The coefficient of determination aims to measure how much the ability of the independent variable to explain the dependent variable by looking at the Adjusted R-Square value between 0 (zero) and 1 (one). The panel data regression model is considered appropriate to use when the value is close to one. The following are the results of the coefficient of determination test:

Table 14. Test Results of the Coefficient of Determination
	R-square
	Adjusted R-Square

	0,449903
	0,145234


Source: Eviews 12 Output, Researcher Data Processing Results (2024)
	Based on Table 14 above, it can be seen that the Adjusted R-Square value obtained is 0.145234 which indicates that the ability of the CEO tenure, financial distress, and sales growth variables to explain the tax avoidance variable is 0.145234 or 14.5234% while the remaining 85.4766% is influenced by other variables outside the research model.

H. T Test (Partial)
	The t test is conducted to determine the effect of independent variables individually on variations in the dependent variable. In this study, the t test was carried out by comparing the significance value of 0.05. The following is Table 15 of the t test results:

Table 15. T Test Results
	Variable
	Coefficient
	Std. Error
	t-statistic
	Probability value

	C 
	-6,421168 
	2,858704 
	-2,246181 
	0,0281 

	CEO Tenure 
	0,469798 
	0,278706 
	1,685641 
	0,0967 

	Financial Distress 
	0,781120 
	0,304497 
	2,565284 
	0,0126 

	Sales Growth 
	-0,693061 
	0,465398 
	-1,489180 
	0,1413 


Source: Eviews 12 Output, Researcher Data Processing Results (2024)

	Based on the results of data processing in Table 15 above, the linear regression model equation is obtained as follows:

Y = -6.421168 + 0.469798X1+ 0.781120X(2) -0.693061X3+ ε

Description:
Y	= Tax Avoidance
X1	= CEO Tenure
X2	= Financial Distress
X3	= Sales Growth
ε	= Error

Based on the linear regression equation and the t test results, it can be explained as follows:
1. The constant regression equation of -6.421168 indicates that if the value of CEO tenure, financial distress, and sales growth is zero, a tax avoidance value of -6.421168 will be formed.
2. The CEO Tenure variable (X1) has a coefficient value of 0.469798 which indicates that if the CEO Tenure value increases by 1%, the tax avoidance value will increase by 0.469798 and vice versa. Then, in the t test table there is a CEO tenure significance value of 0.0967 which is greater than 0.05. This shows that the CEO Tenure variable has no effect so it can be concluded that the first hypothesis which states that CEO Tenure has a positive effect on tax avoidance is rejected (H1 is rejected). 
3. The coefficient of financial distress (X2) is 0.781120 which indicates that if the value of financial distress increases by 1%, the value of tax avoidance will increase by 0.781120 and vice versa. Then, in the t test table for the financial distress variable shows a significance value of 0.0126 smaller than 0.05 and the regression coefficient shows a positive direction of 0.781120. Thus, it can be concluded that the second hypothesis, namely financial distress has a positive effect on tax avoidance, is accepted (H2 accepted).
4. The sales growth coefficient (X3) is -0.693061 which indicates that if the sales growth value increases by 1%, the value of tax avoidance will decrease by -0.693061. And vice versa. Then, the significance value of the sales growth variable in the t test table produces a number of 0.1413 which is greater than 0.05 so it can be concluded that the third hypothesis which states that sales growth has a positive effect on tax avoidance is rejected (H3 rejected).

I. Discussion
The Effect of CEO Tenure on Tax Avoidance
	The results of testing the first hypothesis show that CEO tenure has no effect on tax avoidance (p-value 0.0967> 0.05; t-statistic 1.685641), so the hypothesis is rejected. This finding is consistent with the research of Noviawan & Utamie (2020) which also proves that CEO tenure does not affect tax avoidance practices. CEOs with longer tenure tend to focus on improving long-term performance through utilizing company assets, maintaining reputation, and avoiding the risk of dealing with tax authorities (Ali & Zhang, 2015; Nursida et al., 2022). This is in line with agency theory, where the CEO as an agent tries to maintain the trust of the principal through strategies oriented towards corporate sustainability, not on reducing the tax burden.
	However, this result is not in line with positive accounting theory that emphasizes the opportunistic behavior of CEOs in choosing accounting policies that can reduce the tax burden. Some previous studies even found different results, such as Ulfa et al. (2021) which showed a positive effect, and Doho & Santoso (2020) who found a negative effect. Thus, the effect of CEO tenure on tax avoidance still shows mixed results in the literature.

The Effect of Financial Distress on Tax Avoidance
	The results of testing the second hypothesis show that financial distress has a positive effect on tax avoidance (p-value 0.0126 <0.05; t-statistic 2.565284; coefficient 0.781120). This means that the higher the level of financial distress experienced by the company, the greater the tendency of the company to avoid taxes, and vice versa. Thus, the second hypothesis (H2) is accepted. This finding is consistent with the research of Sadjiarto et al. (2020) and Dang & Tran (2021) which also prove the positive effect of financial distress on tax avoidance practices. Financial distress conditions encourage companies to look for ways to save costs, including through tax avoidance, as a strategy to maintain business continuity and reduce the risk of bankruptcy.
	Theoretically, these results support Positive Accounting Theory, which explains that managers with opportunistic nature will use flexibility in accounting policies to reduce fiscal profit and tax burden (political cost) when the company faces financial pressure. However, the findings of this study are not in line with Ariff et al. (2020) who found a negative effect of financial distress on tax avoidance, thus showing differences in results in related literature.

The Effect of Sales Growth on Tax Avoidance
	The results of testing the third hypothesis show that sales growth has no effect on tax avoidance (regression coefficient -0.693061; t-statistic -1.489180; significance 0.1413> 0.05). Thus, the third hypothesis (H3) is rejected. This finding is in line with Hermi & Petrawati's research (2023) which also found that sales growth does not affect tax avoidance practices. An increase in sales growth reflects a healthy financial condition and the company's ability to generate greater profits. However, this increase does not have direct implications for tax avoidance practices, because every company still has an obligation to pay taxes both when the sales level rises and falls (Noveliza & Crismonica, 2021).
	Theoretically, this result does not support Positive Accounting Theory, which assumes that managers act opportunistically when sales increase with the aim of reducing political costs in the form of tax burdens. Instead, companies with high sales performance generally have a better capacity to fulfill tax obligations (Sembiring & Sa'adah, 2021). Furthermore, consistent sales growth will increase the size of the company, resulting in stricter supervision from the public, including shareholders. This is in accordance with agency theory, where managers maintain the trust of capital owners by avoiding tax avoidance practices in order to maximize profits and protect the company's reputation (Apriliani & Wulandari, 2023). The findings of this study differ from the research of Fauzan et al. (2019) and Afrianti et al. (2022) which concluded that sales growth has a positive effect on tax avoidance.

V. CONCLUSION
	This study aims to examine the determinants of tax avoidance in consumer non-cyclicals companies listed on the Indonesia Stock Exchange in 2020-2022, in total there are 102 samples with 34 companies and three years of observation period. This study was conducted to empirically prove the factors that can affect tax avoidance, namely CEO tenure, financial distress, and sales growth.
	Based on the results of the panel data regression that has been carried out, a simultaneous effect test is obtained which shows that the three independent variables do not simultaneously have an influence on tax avoidance. Then, based on the test results in this study, it is concluded that the financial distress variable has a positive influence on tax avoidance. This proves that companies with worse financial distress conditions will increase tax avoidance practices.
The test results on the CEO tenure variable prove that CEO tenure has no influence on tax avoidance. This shows that the length of CEO tenure does not affect the increase in tax avoidance practices. Furthermore, the sales growth variable proves that sales growth has no effect on tax avoidance. This shows that an increase in sales growth does not affect companies to practice tax avoidance.
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